
How to Start a

“Clothing 
Boutique”

Business?

BUSINESS OVERVIEW

When it comes to fashion, sometimes, customers 

prefer price over quality. However, quality at a 

pricey tag sells well to the selective elite. Your 

storefront, your price and your clothing brand 

and styles must come together into a great 

chemistry. Getting into the latest fashion trend is 

also key to earning bigger sales in this business.

STARTING CAPITAL: ₱80K - ₱120K*

₱40,000 – Clothing Brands

₱10,000 – Shelves, Stands, Hangers, Displays

₱10,000 – Permits, Sales & Marketing

MONTHLY OVERHEAD:

₱10,000 – Space Rental, Utility Bills

₱10,000 – Salary for 1-2 Sales Staffs

*for first 2-3 months operation only, includes overhead

ANNUAL ROI: 20% – 50%

RECIPE FOR SUCCESS

The world of commerce today is about exciting 

offers, promotions and designs. Clothes creates 

personality and that should be where your focus 

is. To sell more, offer customers products not just 

out of necessity, but out of their crave for 

modernity and sense of style. If you’re after ladies 

wear, know their tastes well. If you’re after the 

kids, show them shirts and pants with lively 

cartoon characters. To win this business, find a 

strategic location or bring it to the online 

community where shoppers are now thriving.

LEARN MORE. BE GUIDED.

Knowriel can guide you more in the startup 

aspects and operational strategies. Grow your 

Clothing Boutique business! Talk to Us.

BUSINESS MODEL

Clothing boutique business is common in city and 

town markets these days. Selling at 50% to 100% 

margin is just typical since clothes oftentimes 

have longer inventory turnover. But an 

imaginative mind coupled with passion in fashion 

could bring the business into prosperity. You can 

sell both offline and online while getting promos 

to work.

Visit www.knowriel.com!

Let’s build your business.

https://www.knowriel.com/book-a-talk
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Build Your

Dream Business
Towards Success.

Let’s talk about it.

We’ll create a plan.

Business planning is about understanding and 

writing down the product development, 

marketing, management, and financial aspects 

of your business. It is more on answering the 

“How” question. Business plan is the formal 

documentation of your business idea so you’re 

always on track.

We’ll dive into finances.

Any business cannot start without

that capital. This capital has to be

allocated properly to the starting 

inventory and operating expenditures. Identifying 

the assets and liabilities, costs and gains, and 

maintaining an honest record of them in the 

ledger or journal are important business practices 

to observe.

We’ll device strategies.

Good strategy is key to winning 

success in any business. Strategy is

mainly that action plan to outcompete 

competitors but is also a sensible approach to get 

customers to love your products and services. 

Formulating strategy is always an edge is 

achieving growth and profitability.

We’ll evaluate your idea.

Any business idea will do. But business

idea should be carefully tested before that 

decision to make it happen. Business viability or 

feasibility is analyzed against available resources, 

market condition, and the five startup success 

factors – timing, team, idea, model and funding.
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5We’ll review and 

improve our actions.

Business is an on-going endeavor. Customer 

demand changes over time, and so are the 

technology and economy. We need to adjust to 

the demand of times.
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Knowriel.com will guide you in 

starting and building your 

dream business. Talk to Us.

https://www.knowriel.com/book-a-talk

